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Who should attend?

Negotiation skills are vital for anyone interacting with corporate clients, vendors, or internal
stakeholders as they lead to successful and profitable outcomes.

What’s in store for you?

A thought-provoking course that will have you on your feet from the moment it starts:

Enhancing negotiation skills: for confident interactions and positive results.
Negotiation: understanding their impact on relationships versus outcomes.
Networking: connect with fellow professionals and expand your industry network.

Engaging content and group activities: facilitated by trainers with over 40 years of combined
hospitality, healthcare, and higher education experience.
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How will you learn?

The course is available both in-person and virtually; please find details below:
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In-person Virtually
Chiswick Business Park, London Live & Online
Full day course Two 3.5-hour modules

(across two dates)
How dO | reserve a place?

Scan the QR code to register and gather more information about this course.

Contact Tracie, Sinéad or the wider Ariosi team using the
contact details below if you require additional information.

+ 44 (0)20 8168 8168 contact@ariosi.com ariosi.com

Ariosi is an accredited member of ITOL,
supporting the development and delivery of current content and learner experience.
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